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TA EPTAAEIATIAYWYHAH ANMOAOZH ZTHN EDOAIAITIKH AAYZIAA
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TO EKMAIAEYTIKO CONCEPT TOY NPOrPAMMATOZ
H e€utrnpeTnan Tou MNeAaTn a1o ATToBNKeUTIKO KEVTPO OUVOEETAI APETQ E TNV YEVIKOTEPN EUTTOPIKI) OTPATNYIKH TNG
ETMIXEIPNONG. H TTOIOTNTO KAI TTOTOTIKI) OTOXEUAN TWV UTTNPECIWY £EUTTNEETNONG TUVEICQPEPOUV TNV ETTITEUEN TOU
aToXou TTwANgewyv TNG ETaipeiag. H kaBnuepivr) emmikoivwvia he Toug MeAdteg apopd Kai Ta diagopa TTPoRARPaTa
TTOU QVAKUTITOUV TTOU UTTOPEI va a@opouV aTo idlo To TTPOioV, TN CUGKEUACIa TOU, TNV TTPOETOINATIA TNG TTapay-
yeAiag, Tnv mapadoar) Tou, Ta back orders, TIG EMATPOPES K.0.K. OAa autd guvdEovTal APETa PE TNV ATTodOoXT TTO-
POAQBNG TWV EUTTOPEUPATWY OTTO TOV TTEAATN KAl APa TTANPWHNAG OTT auToVv.
H atrokTnan eAATOKEVTPIKAG AvTIANWNG A1TO TO GUVOAO TWV £pyalodEVWY, N KATAvVONGN TOU TI Gnaivel eupuTEPQ
yla TNV ETTIXEIPNON O TTEAATNG KAI N 0pOr AVTIMETWTTION TOU, N €EUTTNPETNON TWV £EWTEPIKWY AAAA KOl TWV ETWTEPI-
KWV TTEAATWV ATTOTEAOUV KATTOIOUG aTTO TOUG BAdIKOUG OTOXOUG TOU TTpoypapuaTog. To customer service level oa-
WG dlapopPwveTal BAael aTPATNYIKNG O€ TTiTedo AleUBUVONG KAl ATTOTUTTWVETAI OTa Service Level Agreements
TWV EUTTOPIKWY GUHQWVIWY Kal aTIG SIEUBUVTIKEG OTTOQPATEIS TTOU OXeTICovTal Pe Ta Logistics. ZKOTTog Tou aepiva-
piou gival n ekTTai®euan TOU PETAIOU OTEAEXIOKOU dUVANIKOU PE Ta atrapaitnTa soft skills kal BagikEg TEXVIKES yVw-
geIg, WaTe va dlaxelpifovTal PE ETTITUXIA TO AITAKATA TWV TTEAQTWV.
MNa va yivouv 0Aa autd, 6a avaAuBouv e AeTrTopépeia OAa Ta epyaleia Tou Toolbox Tng EEuttnpéTnang MeAatwy.

THE CUSTOMER SERVICE TOOLBOX: O®EAH ANO THN ENIZXYZH TQN

5 . . . . AEZIOTHTQN ZTO CUSTOMER SERVICE
To Matrix Tng Avayvwpiong TwV avayKwWV TOU TTEAATN

B To mAaigio TG §UTINPETIKAG Spdang « MAEOVEKTNUA £VAVTI TOU QVTAYWVIGUOU

To TTpo@iA Tou emmTUXNEVOU UTTEUBUVOU - AilaTpnon A kal au&nan TS TMOTATATAS TWV TTEAATWV
arnv sﬁu'nr]psmo,r] MeAarwv , , - Au¢nan Tou aigBruaTog d£0UEUCNG TOU TTPOCWTTIKOU &
B Ta onpeia K)\slélq ™G Ef,UTrr]psTr]or]g Twv MNeAaTwv BeATiWGN TNG TTOIOTNTAC £PYATIOG

amv E’(p05IGOTIKI’] A,)\UGI&J ’ _|* Meiwon diaxeipIoTIKWV AaBwv
B To ypdonua Tng EEENENG aTnv EEuttnpéTnan MeAatwv « Meiwarn xpovou Kai KGGTOUC SIaXEIPIONG

Ta onueia TG augnuévng dUaKoAiag « Meiwon UTEpwpIGV

To koitayua Tou 1ou AeTITOU TNV Kivnan

Tou ATTOBNKEUTIKOU KEvTpou « KaAuTepn guvepyaaia PeTagu epyalopEVwY dIOQOPETI-

KWV TUNUATWY TNG ETTIXEIPNONG

B To matrix Tou TNAEPWVOU TNG EEUTTNPETNONG « Xprian 6Awv Twv epyaheioov Tou toolbox

B Ta xpovika agnueia atnv aloAdynan TnG eEUTTNPETNONG

B Ol deikteg amodoang TnG eEUTTNPETNONG
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ANAAYTIKO NMPOrPAMMA
O névvowa tng cuyxpovng Taxutnta ammodoxng-empBeRaiwang rapayyeAiog
eZumtnpETnong Tou meAatn B >uokeuaaoia
B O1 avayKeg TNG ETTIXEIPNTNG B EEutinpétnan odnywv (eEKQOPTWAn, TOTToBETNON
B Ta 6pia TG £EUTTNPETNONG TOU TTEATN K.ATT.)
Ta pnvupara Tou BéAoupe va petagépoupe atov M Tvon TTPoweNTIKWY EVEPYEIWV
TEAGTN CRM
B O avdykeg Tou TTEAATN K.Q.
W Timpoogépoupe aTov TreAam O amoteAeopaTIKA ETIKOWVWViA
O nonpacia g epyaciag pag cav avopwrot tng B >uvaigbnpatiki vonuoolvn
efumnpétnong B H évvoia Tng avtiAnwng
B H afia TPOG TNV ETTIXEIPNTN Kal TOV TTEAGTN u AEKTIKR KOl Un AEKTIKN ETTIKOIVWVia
O1 5e€I6TNTEG TTOU TTPETTEI VA £XOUME Kal TTWG Ba OeTIKOTNT
TIC avaTTTUEOUE B IkavotnTa akong
B EmayyeAdamiopog kai avagimnaon e teheidtrag @ H katavonan twv dAAwy
OTNV GouAeId Hag O nSwadikacia tng eEumnpénong
B H rautétnTa Tou emTuxnuévou avBpwtiou 0TV M Ta gTddIa TN EEUTINPETNONG
€8UTTNPETNON O geBATHOG TG YVWHNG TOU TTEAGTN

M Ta 'mpémel' kai 'dev TpETEl

O ta xapaxkInploTiKd Tov mMEAQTN
B O1 rayideg kal Ta 'Batpdxia’ TNG £EUTTNPETNONG

B Moiog civai
Miai emkovwvei padi pag B O1 oupBoulég TTpog Tov MeAdTn
B T pag mpoagépel O Awaxeipion SUOCKOAWY MEAATWY KL CUYKPOUGEWYV
B T mepiyével atmo epag ne tov NeAatn
B Mote pag eykataAeimel, O1 5UTKOAOI XOPAKTAPES

B O MeAarng éxel TavTa dikio;
M H diaxeipion Twv Tapatmovwy Tou MeAdtn
M H diaxeipion Tou Bupou
H Siaxeipion Twv SUTKOAWY KATAGTATEWY [E TOV

O Customer Service & epodiactikn aAucida -
onpeia kKAEWSLa
Al0BeaIUOTNTA TTPOIOVTWYV

B ootk KATAOTAON TTPOIOVTWV k

B SuxvoTnTa TapadoTewy meAam , , ,

B Xp6voc eKTEAETNC TTapayYEAIGV B H peratpot TWV avTIPPATEWY T€ EUKaIpia
Xpovog atmokpIaong g€ QITAUOTA TTEAATWV O nanodoon-afioAdynon tng SovAsLag pag

B Apeon mapoxn TAnpogopiag B H emiteugn Twv emixeipnoiokwy standards

B AkpiBeia TipoAoynaswy, e-invoicing, diaxeipion AEITOUPYIOG TNG ETTIXEIPNONG
TTIOTWTIKWY B O dcikTeg amodoang

B Proof of Delivery — POD O1 gTOX0I Jag gav uTTeuBuvol TNG EEUTTNPETNONG
MN'vwan Service Level Agreements (SLAs) TOU TTEAQTN

B Tpryyopn evnuépwan yia eAAeiyeig kai back orders Ml Ta KA€IBIG TG eTTITUXIAG OTNV €EUTINPETNON

B Aloxeipion eKTAKTWY TTapayyeAIwy M H opadikotnTa

B Op6ornta kai MANPoTNTA TTapayyeAiwv B >yediadovTag Ta emTUXNUEVA BAKATA Yia TO JEAAOV

-
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ENAEIKTIKA CASE STUDIES & ROLE PLAYING

1. To aotépi TNG €CuUTTNPETNONG TOU lMeAdTN

2. AapadovTag Tov KPOKOOEIAO !

3. MNpoeToiualovTag To EMITUXNUEVO party

4. Mola gival Ta KABrKOVTAa TOU ATTOTEAETUATIKOU avOpwIToU TNG EUTTNPETNONG;

5. ETMIAEYOVTOG TA ONUAVTIKA EPYAAEia TNG €EUTTNPETNONG

6. MNpoeToipalovrtag Toug dIaAdyoug TNG eEuTTNPETNANG Tou MeAdTn

7. O1 avrippAgeig Tou MeAaTn Kal TTwg TIG dIaxeIpIOPaaTE
NMPOrPAMMA ZE MOIOYZ ANEYOYNETAI
08.30-09.00 TMpocéAcuon - eyypadeEg TO ZEMINAPIO
09.00 -10.30 evotntac’ T£ OAOUC TOUG £pYalOPEVOUC AlEUBUV-
H ¢vvola kal n anuaagia Tng eEUTTNPETNONG TOU TTEAATN, N EPYATia PAG WG OeWv Kal TUHU,GT,UJV TToU £pxovTal gt
AvBpWTTOI TOU customer service, Ta XOPAKTNPIGTIKA TOU TTEAATN ETTAQN GHEDD M EPUETQ E TOUG TTEAATEG

. TNG ETTIXEIPNONG PE OKOTTO TNV TTAPOX
10.30-10.45 AwaAsippa UTTNPETILV UTTNPETNANG, OTTWG:
10.45-12.15 evotnta B’

Customer Service & E@odiaatikr) AAugida — Ta anueia KAeIdId * YmeUBuvol customer service

12.15-13.00 AtdAsippa ’ I'Iapayya)\lo)\nmsg
. * Epyadopevol og call centers
13.00-14.30 evotntal’

. , , , , * Epyagopevol ae Kevrpa Alavopng
ATToTEAETUATIKN ETTIKOIVWVIA PE TOV TIEAATN, N dladikagia TNG UTINPETNONG | YTTE0BUVO! TIHOAGYNGNC / AoyiaTnpiou
14.30 - 14.45 AwGAsippa

* YmreuBbuvol Metagopwy / Alavopwv
14.45-16.15 evotntal’ * YmreUBuvol TrapaAaBov
Alaxeipion duakoAwv TreAaTwy, amrdédoan-agioAdynan NG SOUAEIAG pag K.Q

—Hl-"-0-0
Ewonyntig: lwond MmoupAag

O k. lwone Mmouphag civar OikovopoAoyog (Mavemmaotriuio ABnvwyv) kai €xel Metatrruyiakd ge Aioiknon
Emixeiprioewv (MBA) atnv AyyAia atré 1o MNavemaTruio Aston ato Birmingham. ‘Exel epyaarei ae MNMwAnaoeig,
Marketing, Eptropikn kai [eviky Aleubuvaon, g€ Peyaheg TTOAUEBVIKEG Kal EAANVIKEG eTTixelpnaelg (ELI-LILLY,
ALCON LABORATORIES YOPLAIT, MAKRO CASH & CARRY, SPAR BEPOINOYAOZ, CALL CENTER HELLAS
— TOP MANAGEMENT). AoxoAcital pe TNV avatTuén-ekTraideuan ateAexwv atro 1o 1985 gav deUTepn atragyo-
Anan. Atto 1o 2002 eival atroKAEIOTIKA TUUBOUAOG ETTIXEIPHTEWY O€ BEPATA AVATITUENG KAl EKTTAIBEUANG aVBPWTTIVOU SUVAIKOU Kal
1810KTATNG TNG TMS Business Training. Méxpl anjuepa €xel ektraidevael repigaotepa atro 40.000 artoua.
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