e-commerce
& Omni-Channel logistics ELTIEPIAA

yla BEATIOTO customer experience "PAKTIKA

To deUtepo ouvédpLo nou eotidiCel ota logistics tou e-commerce dopydvwoe to SUPPLY CHAIN INSTITUTE pe tnv
enotnpovikn unootptén s PLANNING otus 26 louviou. H nmpooéneuon Eenépace ta 170 dropa, otenéxn 70
enxelpnoewy Kat e-shops. To SUPPLY CHAIN INSTITUTE kawotéunae yia pia akdpn gopd, pepvovias tov Keynote
Speaker Coen Schluter, Director Operations e-commerce ths Delhaize Bedyiou, evi dnuloUpynoe €va pelypa
and e€alpetikés opiies kat €va evdlagepov discussion panel dnou ckoUoTNKav Ol TOMOBETNCELS  Kopuaiwy
oTeNexwv TNs ayopds. AkoAouBnaav evola@Epouaes oUCNTACELS, aNOTEAETUATA EPEUVIIY, KAl EVNUEPWON and ToUS
leaders tns ayopds yla oUyxpoves texvoroyies Kal epyaneia BeAtiotonolnons tns Aettoupylas ts €@oOdLOOTKNAS
anducibas oto nAektpoviké enxelpelv. Tnv enotnpovikn unootplEn tou cuvedpiou eixe N PLANNING nou gétos
yloptdZel ta 30 xpdvia Suvapikns napouaias atn cupPoufeutikh oe Bépata operations kat supply chain.

To event dlakpiBnke yla tnv dptia 6lopydvwaon, T HEYAnn cupuetoxn neplacotepwy and 170 SLleuBuVTIKWY GTEAEXWY,
s 8 evdlapépouaes opuiiies kat tous 15 eniieypévous ouANTES and e-commerce, Napoxous UNNPECLWY Kat AUGEWY

Kat cupBounous, anodsikvdovtas EUnpakta nws to pénfov Bploketal oto NAEKTPOVIKS Kat ato noAuKavaiiké eunépLo.
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H eonepida Atav xwplopévn o€ 6Uo pépn.

Tnv évapén ékave o K. M. Avépravénounos tovidovtas nws onpepa o location-location-location nou xapaktplle to
Aavéunopto éxel anidgel o€ enoyés-eniioyés-enioyés. To A' pépos anotedoUtav and 8o opiAies éva Discussion
Panel, Televoting kat QRA. H Bspatoioyia tou npytou pépous enikevipwBnke ata logistics atnv e®omni-channel
enoxn tou retailing. Tekivnoe pe tnv opdia tou k. N. £ubd, Founder tns HUMBLE Digital Agency e 8¢pa “Logis-
tics in digital retail environment”. Apxikd pas napoucicoe oplopeva atoixela yla to e-commerce atnv EAAGda. Ztn
ouvéxela o K. Eubds ékave Adyo yla v Tdon peiwons twv xpévwy napddoans ot onoiotl and 1o 2015 €ws 1o 2018
HewBnkav katd 50%. Mia 6edtepn onpavtikn tdon eivat n alénan Twv dwEedv PETAPOPIKWY ONWS Has avEPEPE, LE
96% twv nedatwy va 10 Bewpolv ws NpoanattoUevo yia va npofouv ae ayopd Kat 73% va npoPaivouv as ayopd
NEPLOCOTEPWY MPOLOVTIWY MPOKEILEVOU VO PTATOUV TO KAOTOTE OPLO YO dwpedv PeTapopd. e cuvexela tns opdias
U 0 K. Tudds avépepe 0T Boolkn avaykn twv katavadwtwy eival n ninpogopla, pe 67% va enBupel va
napakodouBel tnv napayyenia tou, 47% va Bénel moAdannés entioyés ato last mile vy 62% va ninpwvel oav
unnpeata to try before you buy. Me thv ofokAnpwaon ts optAias tou k. Tudd to Adyo €édape o k. N. Tkétdias, Business
Unit Manager otnv PLANNING o onoios avapépBnke oto “e-commerce logistics, euBuypdupion e Tis anatthoets
ns enoxns”. Tekivnoe divovias onpavtkd voupepa 0nws ot N ayopd tou e-commerce otnhv EAAAdda avépxetal ata
6,15 d10. evw avapeveral va dinAdactactel ta endpeva 4-5 xpdvia. YAPEPA UNGPXOUV OTNV XWpa Has 3,5 exkat. online
shoppers, and ta 7 ekat. katoikous pe npéoBaon ato internet. MapdAa autd, to pepidlo tou eCOM nou avtiotolxel ato
eAnnviké Alavepnopto eivat pénts 3,8%, étav atnv EupwnaikhEvawon eivat 10% katd péoo 6po. To e-retail e€eniooetal
otov Kupiapxo na{ktn tns ayopds yla nodnés katnyopies Alavikns kaBws napatnpeitat 17% ethata au€non o€ online
eninedo évavtl tns Pétplas augnons tou 3% yia 10 KAaolkd Alaveundplo. H nAsiovotnta Twy epndépwyv BAgnouv to
eCOM va exel weeNnoeL TLs NWANCELS TOUS e oNPavIkA enBapuvon oto kootos. Mdniota, 9 atous 15 retailers atis
HIMA eibav ta neplBuwpla KEPOOUS TOUS va PelwvovTal HexpL Kat 25% kaBws au&avotav o tipos ato eCom kavant. Av
Kat n nAgvVOTNTa Twv Katavadwtwy napapével eualoBntn oto kéotos, to 25% Ba nAnpwve ya ypnyopotepn
napddoon, evw to 20-25% twv e-shoppers €ival €tool va enwplotodv kéatos €1- 3 yla auBnpepdy A dueon
napddoon. MapdidnAa, To 96% twv e-ayopadtwy Tautiel tnv ypryopn napddoon pe thv auBnuepdv. To 60% twyv
millenials naykoauiws enBupolyv auBnuepdv napddoon. Lto Hvwpévo Baoldeo 1o 51% twv retailers napéxouv
auBnpepov napadoan kat 65% Ba thv napéxouv pexpt to 2020. Avépepe dtl onoudaio pdio katéxel kat n duvatdtnta
enoyns TéMou Kat xpovou yia th napadoon. O k. Tkdtdlas enwonpave thv avdykn yla unapén pias ouvonikhs
peBodonoyias aAnd kat uloBETnan tns MPaKTIKAS Tou benchmarking yia tis anatthaels tns ayopds. Enfons tévioe ot ta
Kataothuata dev NPENEL va enkevipwvovtal nAéav pévo ato customer experience andd kat ato fulfillment.

Tis optAies duadextnke Discussion Panel 6mou cuppeteixay ot:

N. BapBadoukas, Chief Omnichannel Officer/BoD, COSMO SPORT — Méfos A.X. GRECA, X. Mnapdouvias, AlcuBuvths
Logistics, MIGATO, X. TawAwyiavvns, levikos AleuBuvtis, AVON, E. Pwaons, Supply Chain Coordinator, LEROY
MERLIN, M. Pezzi, e-commerce Manager, ITSCARETIME kat ®. Xkamvdkn, Supply Chain Consultant, LOGIKA evw to
panel ouvtéviae o M. AvBpravénoudos, Mpdedpos ‘R AleuBUvwy LUpBounos, PLANNING.

M. Avéplavénounos



Y€ €pOTNON YLa To Npo@iA Tou onpeptvou neddtn o K. BapBadoUkas andvinoe nws eival no anattntikds and note Kat
oTL 10 loyalty Tous pelwvetal Je XapaktnpLoTKG napddetypa va anoteel n carrynow.gr. £tn ouvéxela o K. Pwaaons oe
€PWTNON yla To Note Ba Atav BOKIOo pia €Tapeia e QUOLIKE Kataothpata va pnel ato NAEKTPOVIKG UnopLo, andvinae
ot n BEATtloTtn AUoN onpepa elvat aut tou omni-channel, v g€ epwtnaon yia duokonies otn dlaxe{plon anoBeuatos
0 K. Pezzi andvinoe nws n duokonia €ykeltal otny anoucia oTaTloTUKWY oToxe{wy. TéAos ag €pWTNUA yid TO
OUOXETIOPO Tns Kepdoopias kal tns dlaxelplons anoBepatos o K. BapBadolukas andvinoe nws n npofiewn tou
e-commerce dev eival duvath Kat Nws poviena pe NeplBwplo KEpdous s téens tou 33-35% Kat €ws 8% logistics
costs €xouv e€apxns kann kepdopopia. Enonpave 6t ta NAEKTPOVIKA Kataathpata ohpepa pixvouv 6o to BAapos ae
epyaneia marketing nou Ba mpooeAkUoouv neplocdtepous Nendtes n Ba au€hoouv 1o KandBL, evw Ba mpénet va
EMKEVIPWOOUV TNV MPOCOoXN Tous ato 0Tt 10 80% Twv e-Kataotnudtwy chuepa sival {nloyova. Ma va enPlwoouy
Aowndv npénel va egudoouy ots Aettoupyies kat ota logistics mou anoteAouv ta peydna ko, L€ autd T0 ONUEI0 O K.
L. Avbplavénounos tovioe nws onuacia dev €xel o t{pos anid n kepdoopia. Ztn cuvéxela tou Panel kat Uotepa and
€PWTNON Yla Tis NpokAnaels tou last mile o K. TowAlyldvvns avePeEPE NWS AUTES EYKELVIAL OTNV OCUVENELD KATA TV
napadoon odnywvtas oe napdnova and Tous Nendtes Kal Ba €npene oL eTalpeles TaXUPETaPoPAs va EETAOOLY T
duvatdtnta ouvepyelwy yia ta duanpdatta onpeia, evad N K. ZKAnvakn t0vioe Nws o TCipos dev éxel kapia onpaacia kat
OTL MPWTAPXIKN PEPWIVA NPEneL elvat n napoxn ths kanutepns duvaths eunelpias atov nendtn. Ma t dagopd Twy
anoBnkwy e-commerce Pe QUOIKO katdotnpa pidnoe o K. TowAtyltdvvns A€yovias nws npenel va elval eukona
petaBanndpEVES Kal QUTOATONOINKUEVES €101 WOTe va e€acpaniaBel n peiwaon tou kdotous. 2To discussion panel o
OUMHETEXOVTES oup@wvnoav otL étav nas and offline g€ online Npénet va dels Tt KGotn Naipvels Névw gou, 6Nws yia
napdadetypa to picking, To delivery kAn. O k. Mnap&oulvias og epudTNon yla Tous Adyous nou odrynaav t migato otnv
eloobo gto e-commerce andvinoe o0t PetatU anAwv eival Kat N €EUNNPETNON ayopwy Mou 6ev UNAPXEL (PUOLKS
KATAOTNWA KAl MoU KAMOLES MEPLOXES e UIKPO NAnBuapd dev Ba pnopoucav va dikaloAoynaouy Ty Unapén @uatkou
kataothpatos. Enwonpave enions nws o neAdtns Tou NAEKTPOVIKOU epnopiou elival Mo «dUokonos» Kal KAVEL scanning
akOpa Kat ato  packaging oto e-shop. ‘Etol, ol enotpoges elval neplocdtepes and ATl 0€ €va PUOLKG KaTaotnua,
YEYOVOS Mou autdvel To koaotos logistics.

C.F. Schulter

MeTd 10 Népas Tou npwtou pépous akonouBnae duanepa. Ev ouvexela npaypatonoBnke n opidia tou Keynote
Speaker, tou k. C.F. Schulter, Director Operations e-Commerce Belgium, pe 8¢épa e-Grocery: a challenging
business with high demands. Apxikd avagpeEpBnke ato 6papa ths Delhaize be etaipias nou dpaagtnplonoteital otnv
Onnavdio kat to BEfyto, mou dev eival éAno and to va pnouv oto anitt tou neldtn o avtiBeon pe tis unonounes e-Commerce
etalpies Mou peTa@EPoUY PEXPL TNV e€wonopta. X 6,TL apopd tnhv OAdavdia n etalpla dpaotnplonoteital e duvatdtnta
KAAuwns tou 85% TwV VOIKOKUPLWY, HETapOopES 6 nuépes/eRdopdda and 07:00-22:30, 58 Pick-up points, npdofacn
yla tous nendtes 24/7 péow s Appie epappoyns kat 900 @ualkd kataogthpota. 2to BéAyo n dpdon tns eival
napopola Pe PIKpES dlapoponotnaets. Ltnv OAdavdia napatnpeitat au€non 25% tnaiws, pe ta SKUs nou napéxovtat
NAEKTPOVIKA va Eenepvolyv AoV Ta QUOLKA Kataotnpata (28.500 SKUs to 2018). H epappoyn napéxel 96 (evevnvta
€€1) timeslots yia tonoB€tnaon ts napddoaons ts napayyenias and tov nefdtn. Xto Supply Chainn dadikacia Eekivd
He 4 regional kat 2 national anoBrkes nou npopnBeUouy ta distribution centers ta onoia npopnBelouy 5 dark-stores
kat 900 puotkd kataothuata. oAU onuavtkn eivat n akpiBela katd tny napddoon. a to Adyo autd €xel dnploupynBel
KEVIPO NapakonouBnons tns €€€AENS tns napayyenias enwtuyxdvovias €tal 98,5% akpiBela ata timeslots. Xe d.1
agopd 1o nepBaniov pexpl to 2025 undpxel béopeuan yla zero-emission atéAo0. XTN CUVEXELD MPaypatonomnBnkay
6U0 €pwTNOELS. TNV €pwtnaon yiati KAnolos retailer va OUPPETACXEL OTO e-grocery, nou €B8ece o K. M. Avéplavénounos,



o k. C.F. Schulter andvtnoe nws av dev 1o Kavel, Ba 1o Kavel kdnotos dAnos yia autdv Kal Ba xdael tov dyko ns

nopayyenias oUtws N Aldws, eV 0€ €PWTNON OXETKA HE MBavh SlagopetikA Tionoylakn oAtk ya ta 96
timeslots andvinoe nws timeslots pe xaunAdtepn kivnon €xouv Kal XxapnAdtepes TWES Kal OtL emnnéoy yivetal
npoondBela ULOBETNGNS BUVAPIKWY TIHWV (0TN AOYIKA TwV 0EPOMOPLKWIV ETALPLAV).

MeTd to nNépas Twv epwtnoswy akolouBnae to B” Mépos dnou napouaiéotnkav 7 case studies pe Bépa E-com-
merce ‘® omni-channel logistics in practice. Y10 B' uépos pas elonyaye o k. lwavvou, Project Manager, EMEA,
MANTIS, o onolos €ekivnoe tnv optdia tou pe Bépa “H BeAtiotonoinon tou e-fulfillment otnv npd§n” e kanowa
otolxela yla to e-commerce Kat Tov Tpomno nou To avipetwnidouy ol taipies. AkodouBws napouatdotnkay ta epnddila
oto Order fulfilment énou kat toviotnkav WBuaitepa to special delivery in packaging request (50%), n ad€non otis
npoabdokies twv nefatwv and Tis JETapopEs (47%) kat n npoaappoyn twv véwy business models (42%). Ev ouvexeia
NOpPOUCLAOTNKE To case study ths X-KOM, noAwvikns etaipias niektpovikoU e€onnlapou. MNMpokAnaoets yiua thy X-KOM
anotedolyv petaéu dAnwyv n ikavonolnon omni-channel napayyedldv Kat o avaoxedlaopos Twy dladlkaclwyv Twyv
anoBnkwyv tous yla va unootnpi€ouv tis napayyenies autés. Avaueoa otis AUoels epgaviovtal va eival n xphon
eCeypévwy anyop{Buwy yia Picking kat Putaway aiAd kat n tagvopnon twy napayyetwy pe e€eftypéva peaa onws
texvonoyla Sort by Light. Ztn auvéxela nhpe to Adyo o K. Katviwtns, AteuBivwy Zuppoudos, SPEEDEX. To 8¢ua tns
opias tou Atav Ot taxupeTagopEs otn véa enoxh tou HAektpovikold Epnopiou”. O K. Katviwtns apxikd kat moAu
oUvtopa avepepe Kanola atolxeia yia tov kAddo dpactnplonoinons tous. AkoAoUBws NapouatdoTtnkay KAnola otolxela
yla to e-commerce. Evdektikd otnv EARdSa napouatddlel augnon 25% etnaiws. Qatdéoo gaivetat nws noAd ouxvd ol
katavadwTés eniéyouy va napayyeifouv and to eEwtepikd Adyw Tuns (40%), un SlaBeaipdtntas ot eyxwplo eninedo
(39%). kat nwAnons and pia pévo etapia (33%). MAgov ol KUpLes anatthoels Twy Nefatwy cuvoyw(dovial otnv eukonia
xpnons, 1o xapnAdd Kéotos, Ty taxUtnta napddoaons mou NA€ov €xel NAPEL TN Hopeh tou same day delivery, tnv
napakoAouBnan napayyenias o MPayuatikd Xpovo Kat Ty naykooula KAAuwn. ZTtn oUvEXeLa o K. Katviwtns avépepe
nws NpeneL va akonouBe(tal neAatokevipikn kateUBuvaon kat Baaikds otdxos va sivat n Bedtiwon s ouvonikns
eunelplos Kkal yla autd anatteital évas véos deiktns avtl tou ROI, to ROX (return on experience). OAokAnpwvovtas
avepepe Nws andvinon eivat to sharing economy nou Ba cuvbUAOEL GE €va KOO XWPo TN RTNan, Ty Npoa@opd, Ty
anoBrkeuan, tn Yeta@opd Kat v napddoon tou teAeutaiou piAiou. AkoAouBnoe o K. Xaviwtns, MNpdéedpos R
AileuBUvwyv XUppoufos TELENAVIS pe pia opiiia pe Bépa “ Digital tools to facilitate last mile and final delivery
in e-commerce”, 0 ono{os apxikd ékave AGYO yla anNaltnOELS aTo e-commerce g€ Kawvouples texvonoyies (analytics,
drones, driveless cars). Anapaitntn npoUndBeon eival apxikd o avaoxedlaopds twv dladikaclwy wate va ival
anotedeapatikoi ot autopatiopol. Tnv optAic tou cuvéxioe e to case study tns Telenavis. Znuaviiko ival, 6nws
avepepe va dnploupynBouv Kanés oxEaels pe tov nendtn kat va undpxel feedback adnd kat cuotnpa enPpdBeucns kat
€tal va entteuxBel to loyalty Tou neAdtn. Tenewvovtas avépepe Nws onpeia KA€WOLA anoteAoUv oL KawvoUpLES ayOPES
Kat texvoroyies, evw tovioe Blaitepa Nws T0 e-commerce €ival akGPN OtV Opxn Tou Kat eival duvaukd
yetapanidpevo. Enions katéotn dlaitepa onuavtkd ot 'no digital=no business”. Ztn ouvéxela o K. Metpoyldvvns,
Managing Director, PEBRO tekivnoe tnhv opidia tou pe Bpa “Smart cuothpata anoBhAkeuons yla e-@appakeio”
Aéyovtas yla thv etapia PEBRO n onola coxodeital pe cuothpata anoBhkeuons, Katl ths onoilas n npoopopd ato
e-commerce elval va BonBd dAfes enixelpnoels va ekpetanfeutoly To XwWpo nou 6laBétouy (Buplddpapa,
pagondtapa) pe Pick to light cuothuata kat Goods to man aAd kat ANAAES MPAKTKES.



Ytn ouvexela napouaiaoe 1o case study tou niektpovikoU gappakeiou “oFarmakopoiosMou.gr”. Mpdkettal ya pia
etapia e-commerce nou Eekivnoe ws pia pikpn anoBrkn nou akodouBnae dvapxn avantuén Kat pe thy napgppacn
Tous Niéov dlaBEtouv oUyxpoves anoBhAKeS enttuyxdvovtas €10t auEnon taxutntas picking Kat eUpeans MPOLOVIWY,
KaAUtepn ekpetdAneuon xwpou, Helwan kdotous anoBhikns, autnon toxUtntas e€unnpétnons, Bedtiwon ts
anédoaons tou npoownikoU (KaAutepn wuxonoyla, opyavwpévo nepiBaniov) evy dindaciacav T duvatdtnta twv
napayyentwy Tous.

To B" pépos anid kat tnv eonepida ofokAnpwaoe o K. X. Avéplavénounos, Executive Consultant, PLANNING o onolos
€ekivnoe v opdio tou pe Béua ‘3 case studies npodiaypdgouv 10 BéAtioto tPdéno npdéPAsyns fAtnons
Siaxeiplons ayopwv Kat anoBepdtwy oto e-commerce” Aéyovias Nws 10 7.3 % Tou KEPGoUs xAvetal Katd tn
blaxeiplon twv anoBepdtwy, dnAcdn to 1/3 tou neplBwpiou kEPdoUs Kal ywa autd npénel va doBel n anapaltntn
npogoxn otn dlaxeiplon anoBepdtwy. Ta e-shops avtpetwniouv NpéRAnpa pe to dead stock. Mpdkettal ya npolévta
nou dev €xouv NwANCELS e anotéfecpa va anaglwvovtal. Lta e-shops 10 noooatd tou dead stock avepxetal oto
70-80%. Auon anotefel o xpwpatiopds twy anoBeudtwy (orange, green, yellow, red, black] kat n uoB€tnon s
avtiotowxns otpatnytkns dlaxeiplons anoBEpatos yla K&Be katnyopia. Apxika npénel va BpeBouv ot yellow, red kat
black kwbikol (5nAadn kwbdikol xwpls NwANoeLs) kat va eloaxBolyv atdxol yia TS NwANCELS TOUS yid va UNdpxel Kivntpo
yla tn dlaxeiplon tous. AkonoUBws npénet va yivel pia avanuon ABC otous green KwbdikoUs Kat va KAWbwBEl o
apBuods tous. Tis MEPLOOOTEPES POPES YiveTal e yvwpova 1o kEpdos. Evdlapepouaa Aoykn elval Kat auth s
kepbopoplias Kat ouvavtdtal onavia. Xe Alyo peyanUtepn avdduon ta npotdvia A apopouv Alyous Kwdilkous nou
avtiatowxoulv oto 75% twv NwAnagewy Kal ouviotatal va anoBepatonolovvial. Ta npotévia B dev xpetdletal va eivat
6na og andBepa (Uikpd Nocoatd twy nwinoewv 20%), evw ota npotdva C n anoBepatonoinan slivat akdun Aydtepo
onpavtkn (mogootd nwAnaewy 5%). Lnpavtiké onueio ivat kat n npdBAewn tns ntnons. e auto to niaiolo npénetva
ano@eUyetal N ouvaloBnuatikn NpéRAewn kaBws obdnyel oe eopanpéves NPaktikés anoBepatonoinons. TéAos
(blaltepn onpacia €xel kal n eUpeon Tou lead time wate ae KABE Sedopévn oty va eival yvwaotos o aplBpos twy
npoldvtwy nou NpénetL va napayyenBouv yla va entteuxBel to peyloto andBepia pe Béon ts aviiotoixes NWANGCELS PEXPL
v avatpo@oddtnon.




AnoteAéopata Televoting kat oxoAtaopos

To Televoting £naBe xwpa Katd th SidpkeLla Tou discussion panel oe SlaPopeTKE XpovIKa onpela kKat ofokANpwBNKe
NPV TS EPWTNOELS Mou onpatoddtnoay th ANEN tou A" Mépous.

Yo npwrto Televoting n epdtnon Atav

“Motes eival ot 3 peyanitepes o€ 1ipo e-commerce €NIXELPNOELS OTOV KOOHO;

Mapakanw enifé€te 3 akpBws anavtnoets (Napouatdloviatl afpapntikd)”. Ta anoteféopata napouatalovial atny
napakdtw €Kova.
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Atiel va avapepBel nws n owath andvinon eivat: Amazon, JD kat Alibaba pe tn auth th ogipd.

To SeUtepo Televoting eixe ws epwytnon:
B ‘“Towa ta peyadUtepa npoPAnpata nou €xete va Slaxelploteite ato e-shop oas;
MNMopakanw en€€te €ws Kat 4 anavinoels”.

1. EMenin ypdvou yia
avanrtugn tow ipow
2. AnAewn ipou Adyw out of

63%

stock
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4. ¥YnepanoBepa o Kwdikolg 49%
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6. XapnAeég TuyLE mwAnong 33%
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Ewova 2:
Anotenéopata 2ns epwytnons Televoting




Kottwvtas 1o dldypappa napatnpeital nws kaveva and to npotelvopeva npofanuata dev £xel Nooootd Katw tou 20%
KaBlotwvtas €1al pavepn Tty NPokAnan nou anotefel n dlaxelplon evas e-shop Kat yevikdtepa to e-commerce. 1o
OUYKEKPLUEVA BAENOUE GTL OL PN MOLOTIKES NapadOaELs courier/cuvepyatn JETAPOPWY KatanapBavouy thy npwtn
B¢on pe nooootd 63%. To anotédeopa autd €pxetal o€ NAnpn cup@wvia Pe ta Agydpeva tou K. TotAtytdvvn étav
PWTNBNKE yla s npokAnaoels tou last mile. AkoAouBouv ot xaunAés Tés NwAnons Adyw aviaywviopoU, € MooooTo
49%, pawvépevo nou onws avéPepe kat K. Katviwtns atny optdia tou evioxuBnke dlaitepa angd tnv epgavion
otooen{bwyv eUpeans xapNAGTEPNS TIUAS anopakpUvovTas €10t Tov katavaiwth and tv eEao@dion pias BEAtiotns
epnelplas kat 0dnywvtas tov atnv avadntnon tns PKPATePNS duvatis Tns. Ztnv tpitn B€on Bploketal pe noocootod
38% 10 unepandBepa o Kwbdkous nMou apyel va nounnBel 1 Sev nwAeltal note, pe v tétaptn B€on va katanauBavel
pe noooatd 37% n duakonia npdBAewns tns ¢htnans.

H tpitn epwdtnon Televoting Atav:
“Motes ol Baoikotepes Suokonies nou avtipetwnilete otnv npoondBela diaxeipions tou anoBépatos oas yia 1o
e-commerce;

1. Epnelprte tponoc mpdBAeding

titnonc nou obnyel oz actoyieg)

XWPLS KAMOWE NPOTAen and Povieio

forecasting

2. Epneipirn anddaon yia nosdtrta
nopayyEARE Ywpig kinola npdraan

and povieAo avanapayyediog (Bacel 48%

lead time, in transit stock, safety stock

whr.)

3. Meyahn avdhusan xodvou yua 40%

anddaan noodrnrag napayyediog avi

Ruebg (Stov mwhnrie npounBeutn

£l mapuv)

4. Meyakn avikwan ypovou yia 32% 32% 32%

anddaon noodtntag napayyeliag ava 31% 299,

Kubikd (drav rwkneie npounBeutd

Bew Elvan opwv)

5. Meyaho mhiBog kuwbikv npoiovtwy

6. Npoohopes EXMTUIEWY and TOUG

npopnfeutéc o ayopd pepalitepuw 19%

MOoOTHTWY

7. EnuPohd eEhdguotiy 15% 15%

nocotntwyaflag ayopds and Toug

npopndeutég

8. Meyaho lead times tww

npopnBeutww

9. Zuywd rowotikd rpoflipana

npopnBeutwy [Thpnon poyaliTEpoU

anoBépares aodakeing) |
1 2 3 4 5 6 7 8 9 0

0. Avakomotio ota vrooydpeva lead
times twv npopnSeuTwy

Ewéva 3: Andvtnon 3ns epwtnons Televoting

Me pia ypriyopn ektipnon tou dlaypdupatos napatnpeitat ndnt 6t ta npoPAnuata nou avtpetwnidouy oL eTalpies yla
™ Olaxeiplon Tou anoBEpatds tous yla to e-commerce nokifouv and tnv €Afewn cwotou forecasting, mou anotenel
kat tn Backdtepn duokonia, €ws v agloniatia twv npopnBeutwiv. To dldypappa auto KaBlotd pavepn Ty avaykn
€vaoxonnaons Twv €TaipLwVv ToU e-commerce Je th dlaxe{plan tou anoBEpatds Tous Kat Mo GUYKPIEVT TNV avAykn
yla Unapén ocwatou povténou forecasting kat yia unodoylopd tou lead time, 6nws avépepe o k. . Avéplavénounos.



TéAos npaypatonohBnke o te€tapto Televoting pe epwtnon:

B “TiBa BéAate neploadtepo va npaypatonolnBei oxetikd pe to last mile twv npoidviwy tou e-shop oas;
Mopakanw en€€Te €ws Kat 4 anavinoels”.

1. BeAriwon oto ypovo
napddoong

2. BeAriwon oug
avTkataPoric

3. Behriwon onig
emotpodéc and
EARGEx

4. Behriwon otig
emwotpodEs and
efoywyeg

5. BeAriwon kdotoug

56%
40%
38% 36%
amnootolng oe EANGba
6. BeAriwaon kooToug
anootolnc efaywywv
7. Npoodopa oteviwv
napabiplv 19% 22%
napadosewy
8. Npoodopa akpaiwy
timeslots napdadoong 10%
(my 21:00-23:00, 6:00-
8:00) 6%
9. Npoodopa same day
delivery | |
2 3 4 5 6 7 g 9 V]

0. NEpLOTOTERES
emuhoyEg pick-up points

56% 56%

Ewkéva 4:

Anoteféopata 4ns epwytnons Televoting

Kottwvras ta anotedgopata tou Televoting BAgnoupe ot ta tpia npoPAnuata tou last mile eival n BeAtiwon ato
xp6vo napdadoons, n npoapopd akpaiwv timeslots napddoons kat n npocpopd same day delivery 6Aa oe
nocgootd 56%. O anatthoels autes avukatontidouv NANPWS TLS anattnoeLs Twy NeAATWY 0Nws autes
napouataotnkav and tov K. £udd yla tdon o€ peiwon tou xpovou napddoaons, and tov K. kétdia yia tny taxdtnta Kat
v eukon(a (ws WwéElwy kprtnpiwy kdoTous), Pe tny évvola ts auBnuepdv napddoons h tns napddoons o€ Alyes
(PES Yla TNV MPWTN Kat ths duvatdtntas enioyns ténou Kat Xpdvou yia tn 6eltepn Kat and tov K. Katviwtn yia s
aNaltnaEeLs Twv NeNATWV TNy Taxutnta Napddoons nou NAEov £xeL NAPEL TN Jop@n Tou same day delivery.





